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Nature 1 s humani t

and we have been getting a great
deal on rent and utilities!

R. Bruce Hull
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ADescribe markets and issues
AExamples
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Vid

Vid

Valuing Ecosystem Services: -

Global Environmental
Services are over US $ 33

trillion annually
(Costanza, 2005)

Chesapeake Bay _ over $30
billion annually from trees
alone - more than seafood

Industry. *does not include
water or recreation benefits)
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Putting a value on wat

A Water is currently free!

A Take services for granted
A No consequences for loss
A Undervaluing leads to overuse

A commoditizing water as a
forest ecosystem service may devalue or
ignore other benefits (intrinsic)

SYSTEM

-
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What are the
hydrologic services

AU\P B Runoft

A reduce soil erosion and

sedimentation in waterways
A filter contaminants that influence water chemistry
A provide stable annual water flow in a watershed
A increase or decrease groundwater recharge

A sustain aquatic system productivity i temp,
habitat
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Key influences in the development
of markets for watershed

ﬁgryé%garcity IS now real (of supply or quality)
A Climate change effects first felt in the water cycle
A Location matters i carbon is global, water is local

A Complexity 7 a ton of carbon is a ton of carbon i
water services are tougher to define

A Water is a property right
A Many types of users
A Many types of solutions




